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Objective
With 25 years of experience in the residential and consumer lending field I am looking for a challenging position that leverages my expertise in sales, marketing, relationship management and planning that offers opportunity for continued career growth and achievement.

Experience     
Jan 2013- present - Strategic Information Resources Inc. –  
Regional Sales Director

 Develop and implement consultative sales strategy to target potential clients and solicit new business in the Residential and Consumer lending marketplace with a focus on Appraisal Management, Vendor Management, Risk Management.  Initiate contact through email, telephone, trade shows, local associations, other related organizations, on-site visits and webinar.  Prepare marketing presentations designed for prospects and existing clients.  Work with C level management and staff in the bank and credit union environment.
Establish and maintain strong relationships with clients of various sizes throughout Connecticut, Florida, Wisconsin and Illinois.
Prepare and submit periodic volume and activity reports for territory.  Maintain updated logs of sales activities and account status in account management system.

Provide assistance with training and sales presentations both in person and through webinar. 
 Oct. 2004 to    Strategic Information Resources, Inc.  Springfield MA

  Dec. 2012           Senior Account Executive                                                                                                                                                   
                          Responsible for maintaining $900k+ sales, service, and training of information capabilities including compliance requirements, fraud, credit scoring specifically as an agent for Experian one of the 3 major national and international credit information providers. Responsible for identifying new business opportunities for  mortgage related solutions including flood, title, and appraisal to new and existing banks, credit unions and other financial institutions in the state of Connecticut.  

1993 to 2003
Credit Data Services, Inc.  Springfield MA


Senior Account Representative

Managed information sales and service as representative for Experian, a leading national and international information provider.  Responsible for $650,000 annual revenue in Northern Connecticut out of $10 million company-wide; consistently achieved sales objectives resulting in average 15-25% annual growth; successfully launched new product to top 10% sales for 2002; top 5 sales producer annually; and was awarded top sales for 1999 sales contest resulting in 25% revenue increase.

1989 to 1993
Credit Data Services, Inc. Springfield, MA


Data Analyst

Responsible for research, verification and data preparation.  Involved in design of new development process resulting in higher profitability margin.  Developed and maintained relationships with existing clients.

Education
1985 to 1989
American International College Springfield MA


B.A., International Business Management


Dean’s List

1993
Western New England College Springfield MA


Extended Education Division


“The New Psychology of Selling”

Personal
CT Mortgage Bankers’ Association – Social Affairs Committee Member

                          CT Mortgage Bankers Association – Membership Committee Member
                           CT Credit Union League

